Full Year Results
Year ended 31 March 2017

8 June 2017

= AutoTrader




Disclaimer

Not for publication, distribution or release, directly or indirectly, in orinto any jurisdictionin which the publication, distribution or release of this document would be unlawful.
By attending the meeting where this presentationis made or by reading this document, you agree to be bound by the limitations set out below.

This presentation is being communicated only to and is only directed at those persons (i) in the United Kingdom that are (a) investment professionals falling within Article 19(5) of the Financial
Services and Markets Act 2000 (Financial Promotion) Order 2005 (the “Order”), or (b) high net worth entities or other persons falling within Articles 49(2)(a) to (d) of the Order, or (ii) that are
persons to whom it would otherwise be lawful to distribute it, and should not be relied upon by any other person. The information contained hereinis for those persons attending this presentation
(and to whom this presentationis directed) only, and is solely for their information and may not be reproduced, further distributed or passed on, directly or indirectly, to any other person or
published in whole orin part for any purpose.

This presentation does not constitute or form part of and should not be construed as an offer of securities for sale or subscription of or a solicitation of any offer to purchase securitiesin the
United States. Securities may not be offered or sold in the United States absent registration under the US Securities Act of 1933, as amended (the "US Securities Act") or pursuant to an exemption
from, orin a transaction not subject to, the registration requirements of the US Securities Act. Auto Trader Group plc (the "Company") does not intend to register any securities under the US
Securities Act or with any state or other jurisdiction of the United States, and it does not intend to offer any securities to the public in the United States.

This presentationis forinformation only. This presentation does not constitute or form part of and should not be construed as an offer for sale or subscription of, or solicitation of any offer to buy
or subscribe for, any securities of the Company in any jurisdiction noris it an inducement to enter into investment activity nor should it form the basis of or be relied onin connection with any
contract or commitment or investment decision whatsoever. It does not constitute a recommendation regarding any securities. Past performance, including the price at which the Company’s
securities have been bought or sold in the past and the past yield on the Company’s securities, cannot be relied on as a guide to future performance. Nothing herein should be construed as
financial, legal, tax, accounting, actuarial or other specialist advice.

The information and opinions provided in this presentation are provided as of the date of this presentation. Certain statements in this presentation constitute forward looking statements
(including beliefs or opinions). Any statement in this presentation that is not a statement of historical fact including, without limitation, those regarding the Company’s future expectations,
operations, financial performance, financial condition and business is a forward looking statement. Such forward looking statements are subject to risks and uncertainties that may cause actual
results to differ materially from those expressed orimplied by such forward looking statements. These risks and uncertainties include, among other factors, changing economic, financial,
business or other market conditions. These and other factors could adversely affect the outcome and financial effects of the plans and events described in this presentation. As aresult you are
cautioned not to place reliance on such forward looking statements. Nothing in this presentation should be construed as a profit forecast.

No reliance may be placed for any purposes whatsoever on the information contained in this presentation, or onits completeness, accuracy or fairness. No representation, warranty or
undertaking, express orimplied, is or will be made or given by or on behalf of the Company or any of its directors, officers, advisers, agents or employees or any other person, as to the accuracy,
fairness or completeness of the information or opinions contained in this presentation and, to the extent permitted by law, no liability whatsoever (in negligence or otherwise) is accepted by the
Company or any of its respective directors, officers, advisers, agents or employees, or any other person, for any loss, howsoever arising, directly or indirectly, from any use of such information or
opinions or otherwise arising in connection therewith. In particular, no representation or warranty is given as to the achievement or reasonableness of, and no reliance should be placed on, any
projections, targets, estimates or forecasts contained in this presentation and nothingin this presentationis or should be relied on as a promise or representation as to future events. Any reliance
you place on the information contained in this presentation will be at your sole risk. The information set out herein may be subject to updating, completion, revision, verification and amendment
and may change materially. None of the Company, its directors, officers, advisers, agents or employees or any other person undertakes to oris under any obligation to update or keep current the
information in the presentation or to provide recipients with any additional information.
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Financial highlights

+99%  Revenue: up 9%* to £311.4 million (2016: £281.6 million)

1 97 Underlying operating profit: up 19%* to £207.2 million (2016: £171.3 million)
+ o Operating profit up 18%* to £203.1m (2016: £169.6 million)

67% Underlying operating profit margin: up 6% points to 67% (2016: 61%)
1 80/ . o - . .
+ o Cashgenerated from operations: up 18% to £212.9 million (2016: £180.1 million)

1 . 6X Net external debt: down £37.6 million to £355.0 million (2016: £392.6 million) with leverage falling to 1.6x (2016: 2.2x)

Capital allocation: debt repayments of £40.0 million (2016: £147.0 million) in addition to £128.7 million of cash
£1 29m returned to shareholders through £102.1 million of share buy-backs (26.3 million shares at an average price of 388p)
plus dividends paid of £26.6 million (2016: £5.0 million)

220/ Earnings and distribution: basic EPS up 22%" to15.64p (2016:12.67p); proposed final dividend of 3.5p per share plus
+ o interim of 1.7p means total dividend of 5.2p (2016:1.5p)

A
-~ AUtOTerer “Year-on-year percentages for revenue, costs and profits have been adjusted for the extra five trading days in the year 2



Key drivers

+12%

+55m

-2%

+3%

+£162
-4%

Cross platform minutes: up 12% to 582 million per calendar month (2016: 521 million); Cross platform visits up 16%
to 55.4 million per calendar month (2016: 47.9 million), 4 times larger than our nearest competitor

Advertviews: up 2% to 247.4 million per calendar month (2016: 242.8 million), generating extra response for our
customers with 55 million more advert views over the year

Retailer forecourts: slightly down at 13,296 (2016: 13,514) through loss of small car and non-car retailers

Physical stock on site: up 3% to 450,000 cars (2016: 437,000) on average

ARPR: up £162 to £1,546 on average per month (2016: £1,384), arise of 12% (2016: 11%)

Number of employees & contractors (FTEs): down 4% to 824 on average during the period (2016: 859)
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Number of retailer forecourts @

YoY%

Revenue

Revenue (£m)
Year ended March 2017 is shown as 2017

‘ @ @ ﬁ 2015 2016 2017

311.4
Average Revenue Per Retailer (ARPR) (£) ®

281.6
255.9 4.9
121 | YoY @ @
£ pcm +12%
+11%
/"“
2015 2016 2017
2015 2016 2017 Retailer revenue (£m)
H Trade Consumer Services ® Display Advertising YoY% @

Trade revenue comprises:
2017: Retailer (£250.1m), Home Trader (£12.0m) and Other (£nil)

2016. Retailer (£224.5m), Home Trader (£11.5m) and Other (£0.4m)

2075." Retailer (£202.1m), Home Trader (£10.3m)and Other (£2.4m)
Notes. Year-on-year percentages for revenue have been adjusted for the extra five trading days in the year.
ARPR = £250.1million x 364,369 /13,296 forecourts /12 months = £1,546
2015 2016 2017

=~AutoTrader
(1) Average monthly metric



Costs

Costs (1) (£m)
Year ended March 2017 is shown as 2017

111.8 110.3 104.2 @
E @
2015 2016 2017

¥ Depn & Amort.® Other Costs ™ Marketing spend B People cost

(1) 2017: Administrative Expenses (£108.3m) before SBP & associated NI (£4.5m) and exceptional items (£0.4m credit)
2016. Administrative Expenses (£112.0m) before SBP & associated NI (£2.5m) and exceptional items (£0.8m credit)
2015: Administrative Expenses (£122.8m) before SBP & associated NI (£3.7m), ownership related MIP (£1.9m) and
exceptional items (£5.4m)

Note: Year-on-year percentages for costs have been adjusted for the extra five trading days in the year
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FTEs (including contractors) (2
YoY%

Marketing as a % of revenue

6.0%

5.6% 5.1%

2015 2016 2017

Capital expenditure (£m)

3.6%
- 1.1% 1.2%
.
2015 2016 2017

EEE Capex = = = Capex % of revenue

(2 JAverage monthly metric




Profit & Cash flow

Underlying operating profit (1) (Em)
Year ended March 2017 is shown as 2017

Margin

YoY Growth

207.2
171.3

1441 2.5

2015 2016 2017
B Operating Profit Exceptionals u SBP/MIP

Cash generated from operations (1) (Em)
Year ended March 2017 is shown as 2017

YoY Growth

207.2 8.0 (2.2) (0.1) 212.9

Underlying Depreciation Changesin Other Cash flow
operating & working from
profit amortisation  capital operations

(1) Underlying operating profit represents operating profit before exceptional items, share-based payments and associated NI. Year-on-year percentages foroperating profit have been adjusted for the extra

five daysin the year. Growth in cash generated from operations is not adjusted for additional days.
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Income statement
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Revenue
Administrative expenses

Operating profit before share-based payments, associated NI
and exceptionalitems

Share-based payments and associated NI

Exceptionalitems

Operating profit
Finance costs - net
Profit before taxation

Taxation

Profit for the year attributable to equity holders of the parent

Earnings per share (pence)
Basic
Diluted

Dividend per share (pence)
(Interim1.7p/final 3.5p)

Year ended
March 2017
£m

31.4
(108.3)

207.2
(4.5)
0.4

203.1

(9.7)
193.4
(38.7)

154.7

Year ended
March 2016
£m

281.6
(112.0)

171.3
(2.5)
0.8

169.6

(14.6)

155.0

(28.3)

126.7

12.67
12.65

1.50




Net external debt & capital allocation

Reconciliation of net external debt () (£m)

392.6 2129 (3.7) (7.6) (34.8) (26.6) (102.6) 355.0

Leverage @

Repayment of gross borrowings in the period

March 2016 Cash Capital NetlInterest TaxPaid Dividends ShareBuy- March 2017
generated expenditure Backs
from (inc costs)
operations

(1) Netexternal debt represents gross external borrowings before amortised debt costs less cash

(2) Leverage is net external debt as a multiple of Adjusted underlying EBITDA (AUEBITDA).
AUEBITDA is earnings before interest, tax, depreciation, amortisation, share-based payments
and associated NI and exceptional items
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Capital allocation

®* The policy outlined in the 2016 full year results announcement remains
unchanged

®* The Group will continue to invest in the business, but the ability to grow
organically means significant levels of surplus cash (i.e. cash after dividends)
will be generated

® Distribution through dividend of ¢.1/3 of netincome is targeted and combining
the interimdividend of 1.7p per share together with the proposed final dividend
of 3.5p per share will give a total dividend of 5.2p per share (c.£50.8m)

®* The majority of surplus cash after dividends will continue to be used to buy back
shares with the balance used to steadily reduce gross indebtedness. Arolling
share buy-back programme commenced on 15 June 2016 in addition to the
repayment of £40.0 million of term loan

® During the year26.3 million shares were repurchased at an average price of
388p for consideration of £102.1 million plus costs of £0.5 million

e Of the acquired shares, 4.2 million have been held in treasury to satisfy
potential future share scheme awards for both the employee Sharesave and
Performance Share Plan schemes. The balance of 22.1 million has been
cancelled



Key drivers &
outlook
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Market

New car registrations )

3,000

2,750

2,500

2,250

2,000

1,750

1,500

Number of New Car Registrations (000s)

1,250

1,000

30.0%

25.0%
-

20.0%

15.0%

10.0%

||II‘I |‘I II “ | |I |5.0%

chtbl Hethen, Leat 11,

(5.0%)

(10.0%)

(15.0%)

(20.0%)
Q¥ > 0 Cc O = >cCc=T DA% >0CcOo0s=>czTooaw >0cax
o o Qa =3 [$] O Q 2 [4] (e}
$028332s123°28024838¢83s<235280288338¢=

2015 2016 2017

(1) Source: Society of Motor Manufacturers & Traders (SMMT) - 12 month rolling total
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YoY Growth

Used car transactions (2

8,000
7,000
6,000

5,000

Number of Used Car Transactions (000s)

3,000
2,000
1,000
= >c TS ooat >0cOo0ss>cs oA >0c0s s
Q =] O o o Q 2 O o o Q
<33°33028583<223°38028883<
2015 2016

(2) Source: DVILA transaction data - 12 month rolling total.
Historic 2015 and 2016 figures restated for revised methodology

May

Jun

Jul

Aug

Sep
Oct

2017

Nov
Dec

Jan
Feb

Mar

,000 II| ‘II II Il ‘IIIH‘I--I‘II'I ‘
4 I- I- I I I

30.0%

25.0%

20.0%

15.0%

10.0%

5.0%

0.0%

(5.0%)

(10.0%)

(15.0%)

(20.0%)

YoY Growth



Audience & engagement

Visits to automotive classified sites (!
(Average pcm - million)

2.5 1.2

=ZAutoTrader [SRUNIINY & pistontieads (MOTORS CarGurus

Visitors to automotive sites ()

100%

Automotive

67% websites

= AutoTrader

(1) comScore MMX ®, Media Trend April 2016 to March 2017

Minutes spent on autotrader.co.uk
(Average pcm - million)

YoY Growth% @ @
380 521 582
2015 2016 2017
Advert views (2

(12 month rolling average - million)

YoY Growth%

260
250
240
230
220
210
200
190
180

Apr
Jun
Aug
c
Dec
Feb
Apr
Jun
Aug
c
Dec
Feb

: AUtOTra d e r (2)  Company measure of the number of inspections of individual

vehicle advertisements on the UK marketplace (includes
physical and virtual stock)

2015

2016



Productinnovation: dealer reviews

= AutoTrader

WREVIEWS

car reviews

feefo

JudgeService®”

Over 5,000 retailers featuring
over 325,000 reviews

12



Product innovation: trust & transparency

08:25
=AutoTrader
9 cars found Sortby

£19,344 BMW 4 SERIES GRAN COUPE 2.0TD 418d
SE (s/s) 5dr
f cf history?!
2015064 reg) + 13,331 miles

= e milos

- (=]
[SEYERR BMW 4 SERIES 420D M SPORT GRAN
= COUPE 2.0 5dr
- FULL BMW SERVICE HISTORY
8 - 2015015 reg] - 42,992 miles

Blwx
IEEEETE BV 4 SERIES GRAN COUPE 2.0 418d

Spart Gran Coupe Aute Sdr (start/stop)

o HEATED LEATHER/SAT NAV
T e « 2014164 reg) « 55,795 miles

=) Mrnbes

FITYTER BV 4 SERIES 418d M Sport Sdr

[professional Media] 2.0

« 2015(15 reg] « 32,650 miles
2 mies : Gl
FTYTTR BV 4 SERIES GRAN COUPE 420d xDrive
M Sport 5dr Auto - SPORT SEATS - CRUL...

PRONAV - HEATED LEATHER - DAB
- 2015015 reg] - 63,009 mAes

£19.698

Price Indicator in search listings

= AutoTrader

08:25 -

BMW 4 SERIES GRAN COUPE 2.0TD...

£19,344

BMW 4 SERIES GRAN COUPE 2.0TD #18d SE (s/s) 5dr full
service history!!

-
Find outmore (i)

COOPER
CHELMSFORD @

Cooper Chelmsford Bmw

(2) 166 miles away <> Getdirections

4, Call (01245) XXXXX

Price Indicator in full page advert view

Auto Trader has flagged

GOOD PRICE

this car as

hacked this

MARKET AVERAGE
GUIDE PRICE

Acar is priced around the market average
guide price

A car is priced below the marke! average
quide price

A car is priced significantly below the market
average guide price

Consumers can find out more



Historical selling package

Level1 Level 2 Level 3 Level 4 Level 5
Reach in-market buyers ona Stand out from competitors and Make sure it’s your vehicle buyers Connect with more buyers out Polish your cars’ online presentation
variety of devices anywhere 24/7 influence buyer decisions see first of hours

\‘\ T /'/
*‘&" Image Enhancement

D Priority Listing Mobile Priority Listing Mobile Priority Listing Mobile
]:H Showroom Gallery L ]] Showroom Gallery Showroom Gallery Showroom Gallery

Search Standout Search Standout Search Standout Search Standout

—

| k Basic Response | k Basic Response | k Basic Response | k Basic Response | k Basic Response

: AUtOTra d e r (1) For car retailers only 14



FY18 selling package

Starter Basic Standard Advanced Premium

Engage your buyers through the Stand out and encourage Improve visibility of your stock on Boost your ad views with our Enjoy the greatest share of desktop
essentials of modern online engagement through trust and mobile and drive more ad views bonus slotin search ad views through priority stock
retailing transparency placement

Priority Listing
Desktop

Promoted

Priority Listing Mobile Priority Listing Mobile

: i

Enhanced Listings ~3 Enhanced Listings o Enhanced Listings

Vehicle Video Vehicle Video Vehicle Video Vehicle Video

=i
| BB e B DR veever B B veevee

Gallery Branding Gallery Branding Gallery Branding

Gallery Branding

Live Chat Live Chat Live Chat

100 Images ” 100 Images ” 100 Images

Test the Trade () Test the Trade *':) Test the Trade

Live Chat

” 100 Images

c._ Test the Trade

Live Chat

” 100 Images
C) Test the Trade
& Part-Ex Guide & Part-Ex Guide : Part-Ex Guide & Part-Ex Guide & Part-Ex Guide
- -

Yk k% DealerReviews YAk k% DealerReviews % %% k% DealerReviews %% % %% DealerReviews %% %k%k% DealerReviews

Ii
Ii
i
Ii

i

[

I I
I i
T
Imeﬂ

AD QUALITY AD EXPOSURE

: AUtOTra d e r (1) For car retailers only 15



FY18 selling package !

Package staircase FY18 selling package rate card
Relative prices between packages based on average across the rate card Average rate card

Price
per
listing
slot
(car)

+28%

S
1)
3,
c
3

v

Amount of contracted stock

N
(g
Q
-
Q.
Q
-
Q.
S

Starter

(1) Forcarretailers only

= AutoTrader 16



Retailer

ARPR levers

(Growthin Average Revenue Per Retailer per calendar month)

YoY 6.0%
Growth %

i i i
2016 2017

mf
2015

I Price [ Stock [ Product

(1) Product was previously split between Upsell and Cross-sell

= AutoTrader

Physical car stock on site

(12 month rolling average)

460
440
420
400 f—/’
380
360

340 | ‘
|

320 I

Stock on Site - Cars ('000)

300

Apr
Jun
Aug
c
Dec
Feb

2015

3 [ o v 0O QO = [ o ¥ 0O 0

o (8] Q [8]

<2 2038¢ 3220 248%¢
2016 2017

20%

15%

10%

5%

YoY Growth

0%

(5%)



Retailing solutions

Managing forecourts (#)

Retailing solutions revenue (£m)
Average numberin the month of March

Year ended March 2017 is shown as 2017

YoY Penetration 8%
Growth %

22.0 24.5 23.9
“ . m “
19.3
Physical car stock on site from Managing forecourts (000s)
Average trade stock number in the month of March 2017
15
2015 2016 34%
of trade
[ Managing M Other retailing solutions stock
Retailing . M :
= ] anaging

= AutoTrader

Note: Year-on-year percentages for revenue have been adjusted for the extra five trading days in the year

= Home Trader =Retailer- Managing = Retailer Non-Managing



FY18 Outlook ("

» Theindustry expects new car registrations to plateau or decline but anticipates growth in used car transactions as past observations suggest that the recent
strong growth in new car sales will continue to stimulate demand for used cars

» Retailer forecourt numbers set to be flat to marginally down year-on-year with overall stock levels expected to continue to grow

» ARPRimprovement expected toreturnto 2016 levels, at or above £130 pcm growth, with the majority of growth from the product lever. This reflects the recent
bundling of products into our new selling package levels as well as upselling of the new Advanced and Premium levels. Motor Trade Delivery (MTD) will be
reported as a component of Trade revenue, but outside of Retailer revenue, and therefore will notimpact ARPR

» Consumer services revenue momentum to remain at low single digit

» Display advertising (to be renamed Manufacturer & Agency) growth expected to slow slightly from recent levels but remain double digit

» Costs, taking account of MTD and share based payments, now expected to increase at the rate of mid single digit. Headcount flat and salary inflation set to rise
inanincreasingly competitive market. Spend on marketing as a percentage of revenue is expected to remain broadly constant, with slightly higher overheads

being offset by further, albeit smaller, savings in depreciation and amortisation

» Operating profit to replace Underlying operating profit as the key trading performance measure from financial year 2018 with operating margins set torise
further

» Capital allocation policy unchanged with ¢.1/3 of netincome as dividends and the majority of surplus cash to be used to buy back shares. Gross indebtedness
to fall steadily through debt repayments

» The Board is confident of delivering its growth expectations for the coming year

y 4
- AUtOTrG d er " four fewer trading days in the 2018 financial year compared to 2017 19



Questions

= AutoTrader



Appendices

= AutoTrader




New car registrations

Private (1)

1,450

1,400

1,350

1,300

1,250

1,200

1,150

Number of New Car Registrations (000s)

1,100

1,050

1,000

Apr
May
Jun

45.0%

35.0%

25.0%

15.0%

I II 5.0%
I||.| I ] | |
|

I IIII I..I (5.0%)

SPaf20cO0g553c3Pal29caa5s58cs3Pay20cacgp (15.0%)
2238283928233 238289:282523388588¢8:2

2015 2016 2017

(1) Source: Society of Motor Manufacturers & Traders (SMMT) - 12 month rolling total
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YoY Growth

Fleet (1)

1,450
1,400
1,350
1,300
1,250
1,200

1,150

Number of New Car Registrations (000s)

1,100

1,050

1,000

Apr
May
Jun

45.0%

35.0%

25.0%

15.0%

| ”I |‘ ” |||II”I
il 1.1

(5.0%)

o o (15.0%)
322039525585 32206238595568cs3220638529535
23802483 83<3523°380283839353°380283¢83

2015 2016 2017

The sum of Private plus Fleet does not equal total New Car Registrations as there
is a third, much smaller, category for registrations by Businesses

YoY Growth

22



Car market — 2007 to 2011

New car registrations (1)

3,000
40.0%

2,750
30.0%

2,500
20.0%

2,250
10.0%
£
| / :
2,000 I | I <1 2
II il _all 1 g
1 1 3

|II.|II A | ”l'l . 0.0%
1,750 “” H |‘U (10.0%)

Number of New Car Registrations (000s)

1,500 (20.0%)
1,250 (30.0%)
1,000 (40.0%)
5 © 3 2 % 3 S5 o 3 2 % 3 5 © 3 2 % 3 5 © 3 2 % 3 S © 3 2 % 3
o 2 = w z o = s w z - = s w z o = s w z o 3 s n z
2007 2008 2009 2010 201

(1) Source: Society of Motor Manufacturers & Traders (SMMT) - 12 month rolling total
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Used car transactions (2

8,000

7,000

o
=)
1<)
1)

5,000

[ ] I
p--n
4,000

Number of Used Car Transactions (000s)

3,000
2,000
1,000
E‘->~_:'Q.>C‘->~_:'Q.>C‘->~_='D.>C‘->~_D'Q.>CL>~_='D.
§EE3FEEEZ 3580233588 8338882833
2007 2008 2009 2010 201

(2) Source: DVLA transaction data - 12 month rolling total

Nov

40.0%

30.0%

20.0%

10.0%

0.0%

(10.0%)

(20.0%)

(30.0%)

(40.0%)

YoY Growth
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New car registrations ! with 3 year lag & used car transactions (2

9,000
8,000
& 7,000
o r
e
g
& 6,000
=)
o
O
g
§ 5000
'—
3
O 4,000
©
[}
(%2
2 3,000
“6 r
o
Ke]
E 2,000
=)
pd
1,000
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Post-recession
(on lagged basis)

Pre-recession

(on lagged basis) & Scrappage

Dec
Dec
Dec
Dec
Dec
Apr
Dec
Dec
Apr
Dec
Dec
Apr
Dec
Dec
Dec
Dec
Dec

2007 2008 2009 2010 2012 2013 2014 2015 2016 2017 2018 2019 2020

——Used Car Transactions ——New Car Registrations - 3 year lag

3,000

2,500

2,000

1,500

1,000

500

Number of New Car Registrations (000s)

Financial YoY Growth

Year NCR UCT
2007 (2%) === 2010 (6%)
2008 1% ) 2011 3%
2009 (20%) 2012 (1%)

Period distorted

2010 109%  byrecesson& 2013 0%

scrappage

2011  (7%)  sheme 2014 9%

2012  (2%) sy 2015 0%
2013 7% =) 2016 7%
2014 13% = 2017 5%
2015 7% === 2018 n/a
2016 6% === 2019 n/a
2017 3% === 2020 n/a

(1) Source: Society of Motor Manufacturers & Traders (SMMT) - 12 month
rolling total

(2) Source.: DVLA transaction data - 12 month rolling total
Historic 2015 and 2016 figures restated for revised methodology
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Automotive marketplace

Manufacturers

2.7m
new car
reglstrations

Trade

New carssold
via retailers >3

2232232505090 02%

Newcarsdirecttoconsumers » » 3 » »

Trade-

TYIIFIPIIIND to-trade 22222332

transactions

toconsumers ’ ) ’ ) ) carssold to consumers to-consumer
transactions

(newand used) \

Therole we play

= Newcar LL €<
editorial

andreviews

CLLLLLLCLLL L L€ Partexchangeofusedoars € € € €

= Newcars
e

== Display
advertising

€< ¢

Therole we play

Therole we play

o Newandused
&= Classified advertising = hiisti
car search listings
> Finance solutions == VehicleCheck
s Forecourt a Dealerreviews
- -
A management tools and ratings
P = Valuations = Valuations
- = Creating a trusted = Price Indicator
~ marketplace =~ Privatesales
: = Dealer websites = Motoring services
-
- M il
Business " s nondeoa = Motoringadvice

222222509 advertising

Directcarsales
Fl.eet tobusinesses
& lease

customers YR

Commercial buyers
of new cars

<<
3333232223333 3333935333%3 32

22232593259
CELCCCCCCC<CKC

LLL<C L

Third parties
making cash

L0 4 48 4L 4 4R 40 SR 4K 9 9 4R ¢

EECEE TSR ETS Auction
Buyingand selling (““(((‘{(((({((((‘((
3333535333333 533533 5555553 >Rl

€ { Usedcarsalestoimmediatecashbuyers € € € € £ &

LLg

offersto
consumers
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C(]Sh flOW statement « Changes in working capital includes growth in

receivables and higher VAT payments on account
Year ended Year ended

March 2017 March 2016 . Tax paid lags the charge to the income statement
£m £m by c. 6 months

Profit before taxation 193.4 155.0 ) . . .
. Capital expenditure includes continued spend on

Depreciation & amortisation 10.6 hardware and storage, property improvements,
Share-based payments charge (excl. NI) 2.3 Singleview billing system and one-off spend on a new
Finance costs - net 14.6 telephony system
Changes in working capital (2.4)
Cash generated from operations 180.1 . Repayment of borrowmgs: £4Q.Om of the Group S

term loan was repaid to reduce indebtedness and interest

) costs
Tax paid (16.0)
Capital expenditure (3.1) « Dividends related to £9.9m paid in September in respect
Repayment of borrowings (147.0) of the 2016 final dividend and £16.7m paid in January in
Payment of IPO costs (83) respect of the 2017 interim dividend
Dividends (5.0) , .
. Share buy-backs: during the year 26.3 million shares

Purchase of own shares - .

were repurchased at an average price of 388p for
Fees on purchase of own shares - consideration of £102.1 million plus costs of £0.5m
Interest paid (12.5)
Other 0.1 . Net interest payable decreased to £7.6m due to the
Net decrease in cash (11.7) combination of a lower effective interest rate and lower

gross indebtedness
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Five year record

= AutoTrader

Year to March

Revenue
Administrative expenses

Operating profit before share-based payments and associated NI, management

incentive plans, exceptionalitems and impairment charges
Share-based payments and associated NI
Managementincentive plans

Exceptionalitems

Impairment charges

Operating profit
Finance costs - net
Profit before taxation

Taxation

Profit / (loss) for the year from continuing operations

Profit for the year from discontinued operations

Profit for the year attributable to equity holders of the parent

Operating profit before share-based payments and associated NI, management

incentive plans, exceptional items and impairment charges
Capitalised development spend

Depreciation

Amortisation

Adjusted underlying EBITDA

Adjusted underlying EBITDA margin

Net assets attributable to equity owners of the parent
Net external debt

ARPR (£/pcm)

Retailer forecourt (average pcm)

2016 2015 2014 2013
£m £m £m £m
281.6 255.9 237.7 218.9
(112.0) (122.8) (139.0) (109.8)
171.3 144 .1 126.2 116.1
(2.5) (3.7) - -
- (1.9) (0.6) (0.6)
0.8 (5.4) (11.1) (6.4)
- - (15.8) -
169.6 133.1 98.7 109.1
(14.6) (122.2) (95.0) (86.3)
155.0 10.9 3.7 22.8
(28.3) (2.4) (6.5) (9.3)
126.7 8.5 (2.8) 13.5
- 1.9 13.3 6.8
126.7 10.4 10.5 20.3
171.3 1441 126.2 116.1
- - (4.9) (10.6)
2.8 2.5 2.2 1.8
7.8 10.0 12.6 13.4
181.9 156.6 136.1 120.7
65% 61% 57% 55%
(51.5) (176.1) (750.6) (760.0)
392.6 527.9 977.8 562.0
1,384 1,252 1,181 1,088
13,514 13,452 13,129 12,919
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